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Many dentists are reluctant to offer soft tissue procedures because of anticipated 
complications. Dr. Paul Caselle will highlight how lasers can be used in the dental setting 
to enhance the patient experience. 

BOOST THE PATIENT EXPERIENCE AND PRACTICE PRODUCTIVITY!

Looking for clinical and practice management presentations  
that are practical, unique and empowering?

978-758-1329  |  Paul@DrPaulCaselle.com  |  www.DrPaulCaselle.com

Drawing upon his 35 years clinical practice experience, Dr. Paul Caselle’s 
seminars encourage dental professionals to embrace feelings of uncertainty as 
they learn new systems and techniques, enabling them to incorporate these 
procedures in their practice and keep more production in-house. You don’t have 
to have been at the top of your class to perform these procedures or incorporate 
these strategies! You just need the desire.

Technology and Office Solutions for a Healthier Practice

ORTHODONTICS FOR THE GENERAL DENTIST

LASER DENTISTRY: The Future Is Now

STOP THINKING LIKE A DENTIST. THINK LIKE A CEO!
This thought provoking presentation offers an opportunity for practice owners and dental 
teams to discuss the three key elements that any successful dental practice must master: 
hiring, technology, and management.

In this content rich presentation, Dr. Caselle illustrates orthodontic treatment modalities 
and systems that eliminate much of the uncertainty of treatment and can actually make 
limited orthodontic treatment fun and rewarding. 



LASER DENTISTRY: The Future Is Now

Many dentists are reluctant to offer soft tissue procedures because of anticipated 
complications. Lasers, however, offer the benefits of less bleeding, less pain and 
faster healing than traditional methods. As a general practitioner who has utilized 
lasers in his own practice for over 10 years, Dr. Paul Caselle will highlight how lasers 
can be used in the dental setting to enhance the patient experience.  

Laser concepts will be covered, including how the laser is used to get the desired 
tissue interaction to achieve treatment objectives. Examples of everyday procedures 

you can do in your office with lasers will be illustrated so you can comfortably 
meet your patients’ needs. We will cover restorative dentistry in multiple 
quadrants, soft tissue procedures such as frenectomy, biopsy, venous lake, 
periodontal treatment including deep pocket therapy with new attachment, as 
well as crown lengthening. Cases will share usage of the Waterlase iPlus and 
Epic Lasers. In addition, treatment of aphthous ulcers, herpetic lesions and 
desensitization will be discussed. The attendee will have an understanding of 
how lasers will increase the value of the patient experience.

Increase productivity by offering a wider range  
of soft tissue and periodontal procedures.

You can do it with greater confidence and  
increased patient comfort using lasers.

The age of Lasers in Dentistry has arrived!
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Up to Half-Day (1–3 hour)

LEARNING OBJECTIVES:

• Understand basic laser concepts, techniques and benefits  
• Learn how to determine which laser to use for what 

procedure 
• Develop a comfort level to add procedures that you’re not 

currently offering  
• Achieve a new level of excitement for dentistry and an 

enhanced patient experience!

SUGGESTED FORMAT:

Dentists, Hygienists, Assistants

SUGGESTED AUDIENCE:



In a general practice it is common to see patients who have 
✔ orthodontic relapse and are interested in esthetic correction 
✔ never received orthodontic treatment but are interested now 
✔ rejected crowns and veneers because treatment is too aggressive / invasive 
✔ crowded teeth, making adequate homecare difficult and leading to tooth

In this content rich presentation, Dr. Caselle illustrates orthodontic treatment 
modalities and systems that eliminate much of the uncertainty of treatment 
and can actually make limited orthodontic treatment fun and rewarding. 

What solution can you offer patients with spaces or crowded, rotated teeth...  
          other than crowns or veneers?

You don’t need to be an orthodontist  
to do the treatment we’re talking about!
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Up to Half-Day (1–3 hour)

LEARNING OBJECTIVES: SUGGESTED FORMAT:

General Dentists, Hygienists

SUGGESTED AUDIENCE:

ORTHODONTICS FOR THE GENERAL DENTIST

Or, is the thought of doing orthodontics unfathomable?

What if you could comfortably and confidently provide an 
orthodontic solution with consistent results?

decay and periodontal problems

• Understand the variety of orthodontic system options available 
• Learn the why and how of limited orthodontics and what cases to avoid 
• Recognize the communication skills required for meeting patient needs 
• Learn how to present treatment options and manage patient 

expectations  
• Identify the items to include in your patient informed consent form   
• Discuss additional treatment modalities to offer in-house, such as root 

canal therapy and in-office fabrication of crowns 
• Understand basic laser concepts , techniques and benefits to treat soft 

tissue abnormalities which occur as a result of orthodontic treatment 
• Achieve a new level of excitement for dentistry and an enhanced 

patient experience!

BEFORE

AFTER



Up to Half-Day (1–3 hour)

Dentist and Team

STOP THINKING LIKE A DENTIST. THINK LIKE A CEO!

The variety and complexity of dental practice  
management decisions can be overwhelming.
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This thought provoking presentation offers an opportunity for 
practice owners and dental teams to discuss the three key elements 
that any successful dental practice must master.  

Dr. Paul Caselle shares tips, techniques and tools from his 35+ years 
practice ownership experience to guide the practice owner and team 
in developing an action plan for success. 

SUGGESTED FORMAT:

SUGGESTED AUDIENCE:

COURSE HANDOUTS INCLUDE:
Form examples, templates, and 
other tools/resources to help 
participants implement new 
skills and systems when they 
return to the office.

Recommended for both  
the new dentist and those 

looking to get to the next level.

1. HIRING:  
How to Recruit, Interview and Select Staff 
• Importance of having and how to create job 

descriptions  
• Utilizing performance evaluations as an educational 

tool 
• The what and why of the employment handbook 
• Communication tips for a successful interview process 

2. TECHNOLOGY:  
Evaluation and Implementation 

• Understand available technologies and their benefits 
• Getting the most from your Practice Management 

system (DENTRIX) 
• Utilizing a patient communication platform to 

increase revenue 
• Creating an implementation plan that ensures return 

on investment 

3. MANAGEMENT:  
A Leadership Challenge 

• Create an empowering vision for the practice 
• Explore organization and systems that lead to 

practice success 
• Learn the key metrics for measuring growth



MEET DR. PAUL CASELLE

Dr. Paul Caselle’s seminars teach dental professionals how to 
embrace feelings of uncertainty as they learn new systems and 
techniques, enabling them to develop leadership skills to 
incorporate these procedures making their practice more 
profitable. 

Gain More Confidence in Your 
 Clinical and Practice Management Skills
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AFFILIATIONS / MEMBERSHIPS PROFESSIONAL DEVELOPMENT

Technology and Office Solutions for a Healthier Practice

Dr. Caselle’s articles have been published in multiple leading dental 
publications. He is committed to sharing the newest, leading-edge dental 
technology to provide the most up-to-date treatments in patient care while 
providing the organizational skill necessary for successful implementation by 
the doctor and team. 

Dr. Caselle brings over 35 years of experience as practicing dentist in 
Wilmington Massachusetts providing exceptional, leading edge family oriented 
dental care.

• Academy of Laser Dentistry 
• Biolase Core Training Faculty 
• CEREC Doctor’s.com          
• American Dental Association 
• Massachusetts Dental Society 
• Middlesex District Dental Society 
• Tri-County Dental Study Club 
• Toastmasters International 
• Speaking Consulting Network 
• Dental Speakers Bureau

• Fellowship Certification in the World Clinical 
Institute of Laser Dentistry 

• Periodontal Surgery Symposium Harvard School 
of Dental Medicine  

• Invisalign Certification, Levels 1 & 2        
• Six Month Smiles Certified Provider 
• CEREC Doctor, Level 3 & 4 
• Sirona Speakers Academy Graduate 
• Advanced Laser Periodontics, Oral Surgery, and 

Low Level Laser Bio Stimulation Seminars 
• Competent Communicator Certificate - 

Toastmasters International  

http://www.dentalspeakersbureau.com/speaker/paul-caselle/
http://www.dentalspeakersbureau.com/speaker/paul-caselle/

